
1.  How’s your local real estate 
market? We know that market 
conditions vary from state 
to state, from community to 
community, and sometimes even 
from street to street within an 
area. Let’s see how your location 
measures up by reviewing recent 
property listings and sales, and get 
an idea if, and by how much, your 
home has appreciated since you 
bought it. 

2.  Is your area experiencing 
conditions closer to a “buyer’s 
market” or a “seller’s market”? 
Let’s look at the average number 
of days it takes to sell properties 
in your area, to help determine 
which market, and therefore 
establish the most effective sales 
approach for your property.  

3.  Is your area experiencing 
economic growth, or a
slowdown? Fewer jobs mean 
fewer buyers on the market, and 
a heightened need for a focused 
marketing approach.  

4.  Has your area suffered many 
foreclosures? If so, you’ll need 
the experienced assistance 
of a local real estate sales 
representative now more than 
ever, for guidance and insight into 
how to make your home stand out 
to potential buyers.

5.  What’s the most effective 
marketing approach for your 
area? Again, a local real estate 
sales representative will have the 
answer. In fact, a REALTOR® could 
even be the answer, as studies 
by the National Association of 
Realtors® show that 82 percent of 
real estate sales are the result of 
agent contacts through previous 
clients, referrals, friends, family 
and personal contacts.

It’s so important to get local 
insight from a real estate sales 
representative who can provide
up-to-the-minute information
on today’s market. Please call to
set up your no-obligation real
estate consultation.

Important Questions for Your REALTOR®

Thinking of putting your home on the market?

Let’s discuss these important neighborhood issues fi rst:

1.  How’s your local real estate 

market? We know that market 

conditions vary from province 

to province, from community to 

community, and sometimes even 

from street to street within an 

area. Let’s see how your location 

measures up by reviewing recent 

property listings and sales, to get 

an idea if, and by how much, your 

home has appreciated since you 

bought it. 

2.  Is your area experiencing 

conditions closer to a “buyer’s 

market” or a “seller’s market”? 

According to Canadian Real Estate 

Association President Georges 

Pahud, on a national level, “The 

housing market is becoming 

more challenging for sellers.” He 

explained, “Buyers are in less of 

a hurry, so sellers should consult 

with their local REALTOR® on how 

to best price and present their 

home to attract purchase offers.”

3.  Is your area experiencing 

economic growth, or a 

slowdown? Fewer jobs mean 

fewer buyers on the market, and 

a heightened need for a focused 

marketing approach.

4.  What’s the most effective 

marketing approach for your 

area? Again, a local real estate 

sales representative will have 

the answer. In fact, a real estate 

sales representative could even 

be the answer, since many real 

estate sales are the result of agent 

contacts through previous clients, 

referrals, friends, family and 

personal contacts.

It’s so important to get local 

insight from a real estate sales 

representative who can provide

up-to-the-minute information

on today’s market. Please call to

set up your no-obligation real

estate consultation.

Important Questions for Your REALTOR®

Thinking of putting your home on the market?

Let’s discuss these important neighborhood issues fi rst:

CNSF

4

Brokerage, Independently
Owned and Operated

Compliments of John and Marnie Donovan Royal LePage Performance Realty, Brokerage

Ottawa has one of the fastest 
growing real estate markets for
residential properties.  If you 
are looking for a new home or
property to invest in, or looking
to sell your current home or 
investment property, we invite
you to give us a call.  It would 
be our pleasure to help in 
answering any of your real 
estate questions and or needs.

 John & Marnie Donovan
Sales Representatives

By the way...We are never too 
busy for your referrals.

Royal LePage
Performance Realty, Brokerage
1500 Bank Street, Suite 201
Ottawa, ON  K1H 7Z2

Office: 613-733-9100
Toll Free: 877-837-8885
Cell: 613-292-2176
Fax: 613-733-1450
johndonovan@royallepage.ca
           ◊

             Visit my website:
www.johndonovanproperties.com
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Choosing

Some people look at original artwork as an investment. 
While it’s certainly possible for a piece to increase in value 
and turn a profit for you, that hope needn’t be your main 
motivation in selecting artwork. Further, the market’s 
unpredictable and there are no guarantees as to the value 
of a piece at any given time. 

There’s really only one hard and fast rule to follow when 
buying art: love the piece. When you emotionally connect 
with a work of art, it will always hold an inherent value to 
you, regardless of its worth on the market.

To familiarize yourself with different styles of art, such 
as traditional and contemporary, visit local galleries. In 
doing so, you’ll get a handle on what styles and mediums 
appeal to you and which of those would incorporate most 
graciously with your décor. 

Framing

Like the art itself, its frame should make a statement 
about your personal style. Also, it should enhance 
the piece’s beauty and help to protect it, without 
overshadowing the artwork itself. Not all pieces can be 
displayed in the same type of frame; a good framer will 
have a wide selection of frames and be able to advise you 
on which are best suited for your art. 

It’s important your framer uses quality materials (mat and 
backing boards, hinges, glass). Archival-quality materials 

aren’t just for museum-worthy art. Cheaper materials may 
save you money now, but they often indicate poor-quality, 
and after a year or two, mats may change color and hinges 
can loosen. 

Hanging

Artwork does best in stable climates, so try to avoid 
hanging pieces where temperatures and humidity levels 
fluctuate, like kitchens and bathrooms. While the space 
above your fireplace seems like the ideal place to show off 
a cherished work of art, you might not only be subjecting 
it to extreme temperatures, but soot, too. 

Exposure to direct sunlight and UV lighting should also be 
avoided, as they can cause fading, yellowing and excessive 
heat. Picture lights, designed to attach to frames, can be 
harmful as well, by causing harsh glares and heating the 
paintings unevenly. Indirect sunlight, recessed lighting, 
or ceiling-mounted spotlights work best for home-
installed art. 

The biggest mistake people make in displaying artwork 
is hanging it too high, where it doesn’t relate to the rest 
of your furnishings. Common custom is to hang it at eye 
level, but that means different heights to different people. 
A good rule of thumb is to hang your artwork so that 
there are 60 to 65 inches from the floor to the center of 
the art. 

Matters 
of the Art
A house or condo doesn’t truly feel like a home until 
there’s artwork adorning the walls. But the process 
of selecting and displaying original works can be 
intimidating, which often results in blank walls long after 
you’ve moved in. Learn a few basics about choosing, 
framing and hanging artwork, however, and your 
intimidation will vanish, leaving you feeling at home with 
your art in no time.   
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